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Market Update 
 
As expected, the Market did react to the combined loss of the tax credit and end of the homestead deadline. The 
good news is the reaction was less than expected.  Adjusting for seasonality, the metro area pending sales fell 
30% compared to the feeding frenzy of Feb - April (which equaled the peak activity levels of 2004/05). We           
expected closer to a 50% drop. The sales activity was equal to the pace in both May of 09' and 08,' when bank 
owned properties were fueling the market. Now it seems the activity is being fueled by both a carry-over of         
momentum from the prior 90 days as well as a general feeling by consumers that they have held back long 
enough (going on 5 years) and are simply ready to spend. The direction of economic news, even locally, is              
generally good so Buyers are gaining confidence. This won't be a flood, but if it continues, it will be a strong offset 
for the increase in bank owned homes and potential rise in interest rates that will hit the market later this year and 
next.  
The market has improved at all price points in terms of months supply of For Sale inventory, the most in the under 
$100,000 market.  

Under $100,000: May 08' - 9 months supply vs. 4 months today - 55% improvement 
$100,000 to $400,000: May 08' - 16 months vs. 7.5 months today - 53% improvement 

Over 400,000: May 08' - 24 months vs. 15.5 months today - 35% improvement  
Financially distressed sales still make up nearly 80% of all transactions. As banks learn the importance of       
avoiding foreclosure, Short Sales may move to as high as 50% of all transactions. It is important for Sellers to 
keep in mind that traditional non-stressed (not a short sale or foreclosure) properties make up nearly 50% of all 
listings, yet only 20% of all sales, highlighting the importance of getting your price to a level that will draw            
attention competing with the financially stressed sales. As a Seller, if your home has been on the market during 
the past four months and has not received an offer (in the most active time in the past 6 years) then it is pretty 
clear your price/condition balance is out of whack.  
Here is a good snap shot showing the importance of strong pricing when a home is first placed on the                 
market. (OLP = Original List Price) 

 No Price  
Reductions 
 

    1 or more Price  
Reductions 

  
 
 

Sale Price Range SP to OLP% DOM   SP to OLP% DOM 

$0-100,000 96% 52   71% 155 

$100,001 - 400,000 96% 80   83% 176 

Over $400,000 90% 158   73% 373 

From the chart we can make some general conclusions: For under $100,000, if priced right, on average, you can 
expect an offer in less than 60 days at 96% of asking price. Homes that are not are most likely over priced by over 
20% and will remain on the market for another 100+ days. For $100-400m if the home does not sell in 80 days it is 
on average over-priced by 13% and will stay on the market an additional 100 days. The $400m market on average 
will take 5 months to sell for 90% of asking price. If it missed that market, then it will likely remain on the market for 
another 7 months and will be over priced by 27%.  
The overall conclusion regardless of price range is if a Seller is not getting offers within the "No Price Reduction" 
market times, a fast price adjustment is in order.  Other significant news is that Max Broock Realtors market activity 
has grown significantly this past month, as it has this entire year to date. In May, the pending business share 
increased by 22%, more than any of the top firms, and more than the market as a whole.  
Please follow this link to view more information.  

Know What Your  



Know What Your  
Product Warranty 

Really Means 
 

Warranties come in many shapes and 
sizes, but not all are created equal. 
Here are some tips to help you 
understand your warranty: 

Review the Warranty in Advance: 
Federal law dictates that you have the 
right to read the warranty prior to 
making a purchase. Coverage varies, 
so make a practice of understanding 
your rights first. 

Duration:  Check the date coverage 
begins and ends. Many warranties 
begin on the date of purchase even if 
the item isn’t received for several 
days or even weeks. 

Contact: Find out who is responsible 
for servicing the item in the event of 
a claim. Depending upon the 
warranty, it could be the seller, the 
manufacturer or a third-party 
underwriter. 

Product Failure: Understand what 
the company provides if the product 
fails. For example, will the company 
issue a refund or repair or replace the 
item? If it opts to refund, find out if 
the company will provide a pro-rated 
value or full purchase price. It’s also 
a good idea to verify who is 
responsible for shipping and other 
associated expenses in the event of a 
claim. 

Limitations and Exclusions: One of 
the most frequently misunderstood 
areas of concern surrounding 
warranties involves whether an item 
is for personal or business use. Verify 
that the warranty provides the 
protection required for the anticipated 
use of the item. 

Extended Warranties: In general, 
use the same guidelines when 
evaluating the potential cost versus 
value of an extended warranty. Be 
sure to exclude the normal warranty 
from the extended warranty coverage 
to compare the total price. 

Looking for fireworks to celebrate 
234 years of  America?  

Here’s a list of shows not to miss!  
 

 Wishing you all a happy  
 and safe Fourth of July!  

 
 

Birmingham 
Saturday, July 3rd at dusk 

  Rain date: Monday, July 5th  
Lincoln Hills Golf Course 

Admission:  Free 
 

Royal Oak 
   Saturday, July 3rd at dusk 

   Red Run Golf Course 
 Admission:  Free 

 
Sylvan Lake 

Monday, July 5th at dusk 
Oakland County Boat Club 

  Admission:  Free 

Thank You for the Referrals!  
 

What an exciting and busy spring! All the hustle and bustle of the last few 
months has resulted in 17 closings since the beginning of 2010. My business 
expands as a result of your referrals and  recommendations, and I thank you for 
that!  

I am pleased to announce that I now have a full-time buyer’s agent working 
with me. Carly is knowledgeable, energetic and a technology wiz! Together, we 
will provide you with excellent service in all areas of real estate.  

If you are wondering how the price of your home has changed in today’s          
market, how much other homes in your neighborhood selling for, or if you’re 
thinking about selling your house, I'll be able to help. Just give my office a call 
for a no-fuss, professional evaluation. 

I won't try to push you into listing with me or waste your time. I'll just give you 
the honest facts about your home and its value. 

And maybe I'll also give you the "inside scoop" on what's happening in the 
housing market near where you live! 

Just give me a call at 248-408-7811.  

Alternatively, stop by at the office. The address is on the back page of this 
newsletter. 

Happy Birthday, America! 

 
 

Renovating your home is all about adding value to the property. But it can be a jungle out there. Following are seven ways to 
maximize the return on your renovation investment so that you see a payback and not a loss when you sell: 

1. Make Your Kitchen or Bathroom Sing: A sparkling up-to-date kitchen or bathroom with high-end materials, lots of               

Seven Ways to Spend Your Renovation Buck 



Ask the Agent: This 
Month’s Question 

I’m thinking of buying a condo. 
What advice would you give? 
 
Fees & Service Charges: Condo 
associations typically charge a 
variety of fees to cover everything 
from modest maintenance charges to 
extravagant luxury amenities. 
Understand what is included, 
anticipated large expenditures, and 
out of the ordinary expenses likely 
to be incurred. 

Management and Operational 
Efficiency: Spend time speaking 
with current residents, review 
community literature, and take a 
careful look around the area to get a 
general “feel” for how things are 
maintained. 

Finances and Reserve Funds: 
Perform due diligence on the 
finances and reserve funds of the 
condo association to make sure their 
problem doesn’t become your own. 
Pay special attention to large 
numbers of vacant units that could 
eventually result in higher per 
owner premiums to compensate for 
loss of revenue. 

Thanks to the Internet, virtual tours 
and Google Maps, it’s easier than ever 
to locate prospective properties when 
searching for real estate. But before 
you try to go it alone, it’s essential to 
understand the other advantages real 
estate agents bring to the table.  

Experience: One of the biggest 
benefits of working with a local real 
estate agent is the level of experience 
brought to the table. Agents make it 
their business to know upcoming 
changes, the latest listings and even 
important trends that can influence 
your purchase.  

Excellent Service: From skilled 
negotiations to compiling a list of 
prospective properties, real estate 
agents save time and money 
throughout the entire transaction. The 
average real estate agent is often able 
to negotiate substantial savings from 
the price of a home while increasing 

the ability of both parties to obtain the 
most meaningful milestones. 

Education: The real estate market has 
undergone dramatic changes in recent 
years, with many more on the horizon. 
Real estate agents must take a 
specified number of continuing 
education credits every year to remain 
up-to-date on legislative changes and 
other procedures.  

Expert Advice: Real estate agents do 
more than just list homes on the 
Multiple Listing Service. They also act 
as experts within the local market. In 
fact, the more specialized the type of 
property, the more important an agent 
tends to become. From condominium 
to commercial building, farm or single-
family home, it’s essential to obtain 
advice provided by a reputable agent.  

 

Buying a Home? Find Out 
What an Agent Can Do For You 

Blueberry Crumb Bars 

What could be a better way to take advantage 
of delicious Michigan blueberries than this? 
These are easiest to cut once chilled, and store 
even better in the fridge than they do at room 
temperature-something unusual for cookies! 
Yield: I cut these into 36 small rectangles 

1. Make Your Kitchen or Bathroom Sing: A sparkling up-to-date kitchen or bathroom with high-end materials, lots of               
moving-around room and a neutral color scheme will net you a return of between 75% and 100%. 

2. Change Up Your Surfaces: Painting the inside or outside or both is an inexpensive fix with a big payback of 50% to 100%. 
Even better, replace the siding. It’s an excellent way to add value to your home. 

3. Install Hardwood Floors: Some experts say you’ll get a return of  only between 50% and 75% for taking up the old carpeting 
and laying down hardwood or high-end laminate, but anecdotally real estate agents say clients are looking for hardwood and  that 
old, stained carpets may be a deal breaker. 

4. Renovating the Unglamorous: Replacing a furnace or roof actually pays off big-time, with a return of 50% to 80% of your 
investment.  

5. Add-ons: Make the attic into a bedroom to die for, or add a family room. You could get back 50% to 75% when you sell. 
Turning an unused room into a home office can also raise the value of your home in the eyes of potential buyers. 

6. Outdoor Living:  Buyers are looking for beautiful outdoor spaces. The addition of a deck alone can net you a 50% to 75% 
return. A sunroom can also add square feet to your living space, but don’t forget to make the transition between indoors and 
outdoors positively seamless. 

7. Pay Attention to the Don’ts: Don’t follow the latest trend when planning your renovation. Go for timelessness in paint, 
fixtures and countertops. But don’t add a $100,000 kitchen to a $250,000 house and expect to recoup your investment. A 
renovation that suits your house and is done well with quality materials will make your family happy while adding value for future 
buyers. 

Piper & Tucker’s Pawspace! 



This newsletter and any information contained herein are intended for general informational purposes only and should not be construed as legal, financial or medical 
advice. The publisher takes great efforts to ensure the accuracy of information contained in this newsletter. However, we will not be responsible at any time for any 
errors or omissions or any damages, howsoever caused, that result from its use. Seek competent professional advice and/or legal counsel with respect to any matter 
discussed or published in this newsletter. This newsletter is not intended to solicit properties currently for sale. 
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275 S. Old Woodward Avenue 
Birmingham, MI 48009 
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 Thanks for reading! If you'd like to tell me what you think about this newsletter, 
or if you're thinking of buying or selling real estate, please get in touch. 

Yield: I cut these into 36 small rectangles 
 
Ingredients: 
1 cup white sugar 
1 teaspoon baking powder 
3 cups all-purpose flour 
1 cup cold unsalted butter (2 sticks or 8 ounces) 
1 egg 
1/4 teaspoon salt 
Zest and juice of one lemon 
4 cups fresh blueberries 
1/2 cup white sugar 
4 teaspoons cornstarch 
 

Directions: 
1. Preheat the oven to 375 degrees F (190          
degrees C. Grease a 9x13 inch pan. 
2. In a medium bowl, stir together 1 cup sugar,  
cups flour, and baking powder. Mix in salt and 
lemon zest. Use a fork or pastry cutter to blend 
in the butter and egg. Dough will be crumbly. 
Pat half of dough into the prepared pan. 
3. In another bowl, stir together the sugar,  
cornstarch, and lemon juice. Gently mix in the 
blueberries. Sprinkle the blueberry mixture 
evenly over crust. Crumble remaining dough 
over the berry layer. 
4. Bake in preheated over for 45 minutes, or 
until top is slightly brown. (this took an extra 
10 to 15 minutes in the oven.) Cool completely 
before cutting into  squares.  

Above (left): The whole gang attending Yappy Hour 
to benefit the Michigan Animal Rescue League at the 

Royal Park Hotel.  
 

Above (right): Piper enjoying a beautifying mud bath 
on a hot summer day! 

 
Below: The Fourth of July Trio showing off their 

American pride!  


